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CHECK IN

Lesson & Wins!

What have you accomplished?
What are you looking forward to?

wWhat have you learned?




OPTIMIZE a
N
YOUR | &’/1

BOOKING 7




Booking
The Call

What is happening from the
moment they "think"” they are

saying yes
to choosing a date, time, and
getting a confirmation?




Use a
Appointment
Booking Platform

Set the Time Aside
Use a Form of Batching

Give buffer space between calls

Have a Cancellation Policy



ASK QUESTIONS

BEFORE THE CALL |7/__l

What would help you make this a
powerful convesation?




WHY ASK
QUESTIONS??

INSIGHT
CLARITY
PREPARATION

EFFECTIVE USE OF TIME







OPTIMIZE
THE
WAITING
PERIOD

From Booking to the actual
Meeting




STAY IN TOUCH & Keep
Them Engaged

E

A VIDEO HOMEWORK EMAIL







want to have an
effective and powerful
conversation?

BE AT YOUR BEST!







OPTIMIZE
POST CALL

From the moment the call ends




Post Call Optimization

]

THANK YOU's GIVE NEXT STEPS EVALUATE YOURSELF







